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One of the biggest decisions of your professional insurance carrier comes when you decide to either sell the agency youõve 

worked long and hard to create, or to buy another agency that someone else has worked long and hard to create. Youõve met 

with the owners of the agency, youõve looked at the book of business, youõve agreed on a price, hopefully youõve contacted your 

attorney to help you draft the buy/sell agreement, and youõre a few short days away from closing the deal when suddenly 

someone asks: what about the E & O coverage? Whoõs doing what? Are you going to pick up the prior acts or am I? Can we just 

transfer the E&O policy to the new owners? What kind of losses have you had? All of these questions should be asked at the 

beginning of the talks regarding the sale/purchase, but unfortunately they usually arenõt discussed until the last minute and they 

can have a big impact on the deal.  

Think about this, when you buy a new car or are selling your current one, one of the first things you should do is contact yo ur 

insurance provider. Itõs no different when you are buying or selling an insurance agency. It also applies when you are only buying 

or selling a book of business. In most, if not all cases, your E&O policy states that you must notify your E&O provider within 90 days 

of a merger or acquisition (check your policy for verification of the time limits.) Failure to notify your carrier in a timel y manner could 

result in a gap in coverage.                                     

So letõs go through the steps you should follow when you are making a life and business changing decision regarding your agency.  
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The Independent Insurance Agents & Brokers of America (IIABA or the Big òIó) today 

commended the U.S. House of Representativesõ Financial Services Subcommittee on 

Insurance, Housing, and Community Opportunity for their support of the òInsurance Data 

Protection Act of 2011.ó This legislation, introduced by Rep. Steve Stivers (R-Ohio), would 

rein in the authority of both the Federal Insurance Office (FIO) and the Office of Financial 

Research (OFR). 

 

òThe Big ôIõ commends the Subcommittee Members, particularly Chairman Biggert and Rep. 

Stivers, for their work on this legislation to limit the authority of both FIO and OFR,ó says 

Charles Symington, Big òIó senior vice president of government affairs. òThough the 

legislation does not directly affect Big ôIõ members, we see strong merit in any legislation 

that further limits the authority of these new federal offices.ó 
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